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Forward-Looking Statements

In this presentation, when using the terms the ñcompanyò, ñDRSò, ñweò, ñusò and ñour,ò unless otherwise indicated or the context otherwise requires, we are referring to Leonardo DRS, Inc. 

This presentation contains forward-looking statements and cautionary statements within the meaning of the Private Securities Litigation Reform Act of 1995. Some of the forward-looking 

statements can be identified by the use of forward-looking terms such as ñbelieves,ò ñexpects,ò ñmay,ò ñwill,ò ñshall,ò ñshould,ò ñwould,ò ñcould,ò ñseeks,ò ñaims,ò ñstrives,ò ñtargets,ò ñprojects,ò 

ñguidance,ò ñintends,ò ñplans,ò ñestimates,ò ñanticipatesò or other comparable terms. Forward-looking statements include, without limitation, all matters that are not historical facts. They 

appear in a number of places throughout this presentation and include, without limitation, statements regarding our intentions, beliefs, assumptions or current expectations concerning, 

among other things, financial goals, financial position, results of operations, cash flows, prospects, strategies or expectations, and the impact of prevailing economic conditions.

These statements are subject to numerous assumptions, risks, and uncertainties, many of which are outside of our control, and include the risks and uncertainties that are identified in the 

Risk Factors section in our latest Annual Report on Form 10-K, and in other periodic and current reports we file with the SEC. While the forward-looking statements herein reflect our current 

expectations, no assurance can be given that the results or events described in such statements will be achieved, and our actual results may differ materially from the results we anticipate. 

Our guidance for fiscal 2023, and the other statements regarding our financial outlook are expressly made as of May 3, 2023 (the date of our first quarter 2023 earnings press release and 

conference call). We undertake no obligation to revise or update any of these forward-looking statements (whether as a result of new information, subsequent events or circumstances, 

changes in expectations or otherwise) that may arise after the date of this presentation. 

Non-GAAP Financial Measures

In addition to the results reported in accordance with U.S. GAAP included throughout this presentation, the company has provided information regarding ñAdjusted EBITDA,ò ñAdjusted 

EBITDA Margin,ò ñAdjusted Net Earnings,ò ñAdjusted Diluted Earnings Per Share,ò ñFree Cash Flowò (each, a non-GAAP financial measure). 

We believe the non-GAAP financial measures presented in this document will help investors understand our financial condition and operating results and assess our future prospects. We 

believe these non-GAAP financial measures, each of which is discussed in greater detail in the appendix, are important supplemental measures because they exclude unusual or non-

recurring items as well as non-cash items that are unrelated to or may not be indicative of our ongoing operating results. Further, when read in conjunction with our GAAP results, these non-

GAAP financial measures provide a baseline for analyzing trends in our underlying businesses and can be used by management as a tool to help make financial, operational and planning 

decisions. Finally, these measures are often used by analysts and other interested parties to evaluate companies in our industry by providing more comparable measures that are less 

affected by factors such as capital structure.

We recognize that these non-GAAP financial measures have limitations, including that they may be calculated differently by other companies or may be used under different circumstances 

or for different purposes, thereby affecting their comparability from company to company. In order to compensate for these and the other limitations, management does not consider these 

measures in isolation from or as alternatives to the comparable financial measures determined in accordance with U.S. GAAP. Readers should review the reconciliations on page 18 and 

should not rely on any single financial measure to evaluate our business.

Disclaimers
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End 

Customer (2)

Army
37%

Navy
32%

Air 
Force

5%

Other 
DoD
10%

Foreign, Commercial & Other
16%

Contract 

Type (2)

Fixed 
Price
87%

Flexibly 
Priced

13%

Competition 

Type (1)

Sole 
Source

62%
Competitive

38%

Key Technology Areas

Advanced 

Sensing

Network 

Computing

Force 

Protection

Electric Power 

& Propulsion

Leonardo DRS At a Glance 

Founded in: Headquarters: Employees: Revenue (1): Adj. EBITDA (1): Ticker:

1969 Arlington, VA 6,000+ $2.75 billion $323 million
DRS

Trusted Systems Integrator and Innovative Critical Defense Technology Supplier

Segments
Advanced Sensing and 

Computing (ASC)

Integrated Mission 

Systems (IMS)

Revenue (2) 64% 36%

(1) Based on the mid-point of 2023 guidance range

(2) Based on 2022 revenue
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Well Positioned for Long-Term Growth and Value Creation

Key Investment Highlights

Entrenched and Leading

Market Positions Aligned to 

Enduring Areas of Budget Priority

Platform Agnostic Model Results in 

Differentiated and Balanced 

Portfolio of Technologies, 

Customers and Programs

Strong Track Record 

and Opportunity to Drive 

Organic Growth and 

Margin Expansion

Robust Backlog 

Provides Solid Foundation for 

Multi-Year Visibility 

Growing Cash Flow and Attractive 

Balance Sheet Enables Value 

Creation Opportunity

Multi-Decade Reputation as a 

Trusted Systems Integrator 

and Innovative Defense 

Technology Provider
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Market Drivers and Leonardo DRS Tailwinds

Bipartisan support for defense spending growth focused on 

deterring and countering near-peer threatsç

Global threat environment remains elevated and rapidly 

evolving across vectors and domainsç

Digitization of platforms resulting in increasing electronics 

density and demand ç

Majority of business performed under long-term contracts 

resulting in strong multi-year visibilityç

U.S. federal government remains worldôs largest buyer of 

products and services with FY24 budget of $842 billionç
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Experienced Management Team

Bill Lynn is Chairman and Chief Executive Officer for Leonardo 

DRS. Mr. Lynn was appointed to his current position in 2012.

Prior to joining DRS in January 2012, Mr. Lynn served as the 

30th United States Deputy Secretary of Defense from 2009 to 

2011.

From 2002 to 2009, Mr. Lynn was Senior Vice President of 

Government Operations and Strategy at the Raytheon 

Company. Previously, he served as the Chief Financial Officer 

and Under Secretary of Defense (Comptroller) from 1997 to 

2001. 

From 1993 to 1997, he led strategic planning for DoD as 

Director of Program Analysis and Evaluation. Mr. Lynn worked 

for Senator Ted Kennedy as counsel to the Senate Armed 

Services Committee from 1987 to 1993. 

Bill Lynn

Chairman & 

Chief Executive Officer

Mike Dippold

EVP & 

Chief Financial Officer

Michael Dippold is Executive Vice President and Chief 

Financial Officer for Leonardo DRS. Mr. Dippold was 

appointed to his current position in 2017. 

As the Chief Financial Officer (CFO), Mr. Dippold is 

responsible for overseeing Leonardo DRSô financial activities 

and operations, SEC reporting, tax & treasury functions, as 

well as economic and business related strategies.

Throughout his 15 years at the company, Mr. Dippold has held 

a variety of roles of increasing responsibility, including 

overseeing complex transactions, highlighted by the RADA 

merger launching Leonardo DRS into the public markets. 

Prior to assuming the position of CFO, Mr. Dippold served as 

Senior Vice President, Corporate Controller for DRS 

Technologies.

John Baylouny

EVP & 

Chief Operating Officer

John Baylouny is a veteran of Leonardo DRS and has held a 

variety of positions within the company prior to becoming Chief 

Operating Officer. Mr. Baylouny has more than 30 years of 

experience in the aerospace and defense industry with diverse 

experience in direct P&L and operational responsibility, 

general management, product development, program 

management and product design.

Most recently, Mr. Baylouny served as the Chief Technology 

Officer of the company and was focused on providing 

leadership to the technical community with enterprise-wide 

responsibility for its technology investment strategy. 

Prior to that, Mr. Baylouny served as Vice President and 

General Manager of the companyôs Land Systems and 

Advanced ISR businesses, among other leadership roles. 


